
 
 



Setting Up An Amazon Seller’s Account 
 
If you want to sell an Amazon, you’ll have to first create an Amazon Seller’s Account 
here. 
  
Before creating your account, you will have the option to create an Individual Sellers 
Account or a Professional Sellers Account. 
 
Take our advice, and GO FOR PRO. Here are the KEY differences between the two 
options. 
 
When Nessa and I first started out, we elected to sell as an Individual.  
 
We were only selling a few things around the house and had no clue that selling on 
Amazon was inevitably going to be our business, so we didn’t see the need to pay for 
the Professional Account.  
 
Boy, were we wrong! 
 

Benefits for Selling as a Professional:  
 
Once we started to scale up our business we switched to the Professional Account. 
(We regret not going Pro from the Go!) 
 

Here are some of the most important features:  
 
•Costs Money Up Front To List More Items – As an Individual you are charged 
$0.99 per sale, where as a Professional you are charged a monthly fee of $39.99. 
Obviously, if you sell more than 40 units in a month it’ll make “cents.” 
 
•The Buy Box – This is the MOST COVETED real estate on Amazon, where over 80% 
of sales come from. You are ONLY eligible for the Buy Box as a Professional Seller - 
PERIOD. 
 
•Create New Listings - As a Professional you are allowed to create new product 
listings, where as an Individual you can only list products that exist on Amazon. 
 
•Sell In Restricted Categories – There are over 10 categories, which you need 
approval to sell in, like Beauty, Grocery & Shoes. Only as a Professional can you 
request approval. 
 
•3rd Party Services - As a Professional seller, you will be able to use 3rd party 
services like Inventory Lab and ScanPower, which help you to manage your 
inventory. 
 

http://www.amazon.com/gp/seller-account/mm-product-page.html/ref=mm_sys_soa_pro_surl
http://www.amazon.com/gp/seller-account/mm-product-page.html/ref=mm_sys_soa_pro_surl
http://www.shareasale.com/r.cfm?B=490089&U=977896&M=47924&urllink=


If you have any doubts on going pro, Amazon has a promotion where you get your 
first month free when signing up as a Professional Seller.  
 
Look, you’re already making $40 bucks and you haven’t even sold anything yet. ;)   
If you are confused at all in setting up your account or just want to see what the 
process before starting, check out my video here. 
 
 

Using an Amazon Scouting App 
 
Now that you have an Amazon Seller’s account, it’s time to get hooked up with one 
of the most important tools to evaluate profitable products. 
 
And that is none other than an Amazon Scouting App.  
 
An Amazon Scouting App is an application that you can download to your 
smartphone, and it allows you to pull up competitive data by scanning a product’s 
UPC/barcode.  
 
These apps allow you to analyze all of the data that will impact your purchase 
decision like Amazon’s Bestseller Rank, Amazon’s lowest price, Amazon fees, etc. 
 
While there are quite a few options out there, the best one to have is:  
 

Amazon Seller’s App (Apple) (Android) 
 
•Beginner’s “Must Have” 
•Free with Amazon Account 
•Our favorite for quick analysis. It’s simple and breaks down all the details you need 
to know about the product. 
 
Also, if you would like to know what the Amazon fees are from your computer, 
check out the Amazon Revenue Calculator. 
 

Familiarizing Yourself With Your Scouting App 
 
You can research just about any product that has a barcode.  
 
Since you’re going to be scanning a lot, you’ll want to be very comfortable with how 
your app works. 
 
Start small with scanning some products around your house. 
 
How about starting with your books? Books are a very popular and lucrative niche 
for Amazon Sellers. 

https://itunes.apple.com/us/app/amazon-seller/id794141485?mt=8
https://play.google.com/store/apps/details?id=com.amazon.sellermobile.android&hl=en


Open your app, find the scan button and hold your phone’s camera lens over the 
barcode. This will automatically pull the UPC and search the Amazon catalog for all 
the product details. 
 
You can also just type in the UPC into the search bar if you are having issues. 
 
 

What To Look For In A Product 
 
Like any business, the point is to Buy Low and Sell High. Sounds pretty 
straightforward, but surprisingly many people still don’t get or accept that fact. 
A good practice is to follow the 1/3 rule. 
 
Basically, if you buy a product for $10 and sell it for $30, Amazon will take $10 in 
fees and you will make $10 profit. 
 
While profit is great, you want to make sure that you buy products that sell well. 
You can easily check this information in your Amazon Sellers App by looking at the 
products “Best Seller Rank” or BSR. 
 
The lower the rank is, the higher the sales volume will be. 
 
Although rank varies from category to category, a safe bet would be to source 
products that are under a 100,000 rank. 
 
 

How To Source Products 
 
If you’ve already scanned everything in your house with barcodes on it and want to 
know what other ways you can source products to sell, Nessa and I have our BIG 3. 
 
•Retail Arbitrage (RA) – Easy 
 
Sourcing products by shopping at Brick and Mortar Retailers, buying profitable 
product and selling it on Amazon. 
 
•Online Arbitrage (OA) – Intermediate 
 
Sourcing products by shopping on retailer’s eCommerce sites, buying profitable 
product and selling it on Amazon. 
 
•Private Label (PL) – Advanced 
 
Sourcing unbranded products directly from manufacturers, mostly overseas, 
marketing them and taking a risk on how well they’ll sell. 

http://newlypreneurs.com/retail-arbitrage/
http://newlypreneurs.com/online-arbitrage/


 
Now, as you already know, Nessa and I started with Retail Arbitrage. We call it the 
“Gateway Sourcing Method” as it is pretty easy to do, because most people have 
some level of shopping savvy. 
 
The only difference is, instead of buying the product and going home and using it, 
you buy the product and list it on Amazon. 
 
Hold on, hold on, we understand. Some of you may live overseas or maybe you live 
in a place where the closest Wal-Mart is 100 miles away.  
 
For you, we’d consider your “Gateway Sourcing Method” Online Arbitrage.  
 
 

How To List & Ship Your Products To Amazon FBA 
 
So, where did you find your products, RA or OA?  
 
Or are you just going to sell some things you had around the house? 
 
Whatever it is, congrats on taking this step to listing and shipping your products! 
 
Now, you’ll need to list and ship them to Amazon FBA so you can SELL THEM! 
 
Here’s a free video How-To Video. You can also just follow the steps below: 
 
From your Amazon Seller Central Dashboard, follow these steps to get your 
product(s) listed:  
 
•Scroll over Inventory and select “Add a Product.”  
 
•Find and select your product by searching the UPC or name. 
 
•Only fill out the “Offer” page and click “Save and Finish.” 
 
•From the Send/Replenish Inventory screen, follow the prompts, adding your 
quantities. 
 
•Once all of your products are added to the shipment and you’re ready to move 
forward, select “Approve shipment.” 
 
•Here you’ll click on “Work on shipment,” where you’ll be able to enter in the 
dimensions and weight of your box(es). 
 

http://newlypreneurs.com/video-create-shipments-send-products-amazon-fba/
https://sellercentral.amazon.com/gp/homepage.html


•Put all of the products that Amazon designated for the shipment you are working 
on into your shipping box(es). 
 
•Measure and weigh each box, being sure to enter this information into the 
respective columns. 
 
•Now click “calculate,” which will show how much you’ll be charged to ship these 
items to the Amazon FBA warehouse. 
 
•If you’re good with the information and price, check the “I agree to the terms and 
conditions” and hit “accept charges.”  
 
•Now you can print your box labels, put them on to the box and seal it up. (If you 
don’t have sleeves to put the labels into, you can tape the labels to the box.) 
(Please note that both the UPS shipping label and the FBA label must be on the 
outside of the box, with both barcodes clearly and easily able to be scanned.) 
 
•Click “Complete shipment” and you’re done!  
 
 
•Once you’re done working on your shipments and have labeled all of your boxes 
with the appropriate shipping labels, take them on over to your local UPS Store.  
 
After you drop them off and get a receipt, that’s a wrap!  
 

You’re done with working on your first Amazon FBA 
shipment! 

 
From this point on, you’re products are now in the hands of Amazon’s automated 
FBA service. 
 
 

Moving Forward & Scaling Up 
 
Seriously, congratulations! 
 
If you made it this far, that means two things: 
 
•You’ve taken the action necessary to get your biz started. 
 
•You like what I’m dishing out. 
 

Now, the most important next steps are: 
 



•Continuing to buy more products with RA or OA 
 
•Shipping them into Amazon once you have a “box-worth” 
•Monitoring and responding to any Amazon or Customer notifications 
 
Whether you found that RA or OA best suits you and your lifestyle, we recommend 
sticking with one sourcing method to start. 
 
AND… 
 
We have some awesome content about Retail Arbitrage: 
 

>> Learn more about Retail Arbitrage << 
 
Well, it’s been great helping you get your Amazon biz up and running. 
 
I look forward to seeing you grow and helping you source more, profitable 
inventory. 
 
 
EJ & Nessa 
NewlyPreneurs.com 

http://newlypreneurs.com/retail-arbitrage/

